CUSTOMER SUCCESS STORY

Kensu

In a remarkably short time, Kensu transitioned from
achieving product-market fit to securing founder-
led first deals. Following a successful seed funding
round, the business needed to expand its GTM
function rapidly. To support this critical growth
phase, Kensu engaged Stott and May to identify
an exceptional Enterprise Sales Representative
with specialized expertise in the Data Observability
domain.

COMPLETED ASSIGNMENTS

Enterprise Account Executive
Marketing Director

L=

AN

Applied

2

€
e

74
Applied Applied

Market: Data Observability, Data Science,
Data Quality, Lineage

Headquarters: San Fransisco, CA

Founded: 2018

Business Size: 26 employees

Latest Funding Round: Seed

Key Contacts: Eleanor Treharne-Jones - CEO
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Talk to our team

Learn more about our GTM
recruitment practice



https://resources.stottandmay.com/book-a-consultation-technology-sales-client-success-stories
https://www.stottandmay.com/markets/it-sales-recruitment

